AeképPprog 2021- Anpiliog 2022

Strategic Selling

Live on-line eknaldeuTIKA NPOYpPAMATA
YlOl EMTUXNMEVES B2B NwANnoELg O€ 5 EVOTNTEG

AnOKtr‘lOTe
Motonownon!

STRATE ELLING
CERTIFICATION

_

5 modules - Strategic Selling Certification Course

Anoktnoe tnv niiotomnoinon «STRATEGIC SELLING CERTIFICATION» mapakoAouOwvtag 6Aa ta
TIPOYPAOTA TOU EKTTALOEUTLKOU KUKAOU HE EKTTTWON EWG 25%.

EVOAAQKTIKA SnpioUpynoe To 81k0 00U EKTIALSEUTIKO TAGVO GUHLETEXOVTAG LOVO OTA TIPOYPALHLOTO
™G emtAoyng oou ( 5 Stabéoipa modules ), AapBavovtag To aviioToLyo MOTOMONTIKO ekmaideuong
ava npoypappa ano tnv PORTER HENRY & CO (USA). loxUouv early bird makéta EKMTWOEWV €WE TLG
30 NoegpuPBpiou 2021..

Ta live virtual ekmaideutikad mpoypappata Ba die€ayovtatl otnv EAAnvIkN yAwooa amnod
TILOTOTIOLNLEVOUG ouvepyateg TG PH&CO & tng Secret Key, otn xpovikn {wvn 14:30- 17:30.

STRATEGIC SELLING - Eknoudeutika Mpoypapporto

VALUE-DRIVEN STRATEGY (10 & 20 AskepBpiouv 2021)

STRATEGIC BUSINESS DEVELOPMENT (11-18-25 lavouapiou 2022)
STRATEGIC MULTI LEVEL SELLING (1-8-15 ®eBpouapiou 2022)
WINNING GROUPS PRESENTATIONS STRATEGY (1 & 9 Maptiou 2022)
VALUE ADDED NEGOTIATIONS ( 15-22-29 Maptiou & 5 ArtptAiou 2022)

YV VYY

Sales & Service Experts
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Strategic Selling

Live on-line eknaldsutika npoypapuata
YlO EMITUXNMEVEG B2B NwANoOELG O 5 EVOTNTES

Value - Driven Strategy
10 & 20 AekepPplov 2021 (14:30 - 17:30)

AnOKtr’lore
Motonownon!
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Value — Driven Strategy ( 6 wpsg)
10 & 20 AekepBpiov, 14:30- 17:30

e [OTE Kal WG XpnoLdomolovpe tn Ztpatnykn MwAnong Odelwyv Alag (VDS strategy)

e [lwg evtomiloupe sukalpieg mou Ba dwoouv «atia» otov MeAATN

e [lwg moootikomoloU e KABe popdn odeAouc (AUoeLg, AuAa 0PEAN, TLU, UTINPECLEC
npootBepevng atiag)

e YmnoAoyiloupe toug Seikteg IMPACT yla va a€LOAOY|COUE TA CUOTATLKA TNG aflag kabe
odpEANoUG TTou MPooPEPOUE

e [Ipooblopiloupue pe akpifela tnv aia mouv npoodEPOuUE OTOUC MEAATEC LESA OTTO TN
Stadwaoia QPL (Quantify-Project-Link)

e Me moLoug TPOTOUC Kol TTOTE MAPOUCLAIOUE TNV «atia» TnC mPOTOOoNC LaC OTOV TIEAATN

e Edapuoyn tng Ztpatnytkng VDS & twv gpyoadeiwv mapaywyng «atiac» yla tov meAdtn,
HEoa armo evaoxoAnon pe aAnBva case studies
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Strategic Selling

Live on-line eknaldsutika npoypapuata
Y10 EMITUXNMEVEG B2B NWwANOELG O 5 EVOTNTES

Strategic Business Development

11 -18 - 25 lavouaplou 2022

(14:30 - 17:30)

AnOKtr’lore
Motonownon!
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Strategic Business Development (9 wp&c)
11-18-25 lavouapiov 2022 ( 14:30 — 17:30)

e Tpomo¢ avaluong twv major/key accounts yLot TOV EVTOTILOMO OTPATNYLKWY EUKALPLWV
OUVEPYAOLOG

e  AvamtlooovTag «OTPOTNYLKOUC OTOXOUGY & «0TOX0oUG aflac» yla kabe account

e  Edappoyn G« ITPATNYLKNC TNS EUBUYypAppUIonNg» yLa va «KAELOWOOUE» TNV ETOLPLO TTOU
EKTIPOCWITOVUHE WE TOV «TIPOUNOeUTH emAOYAG», CUUBOUAO Kal GUUHUAXO TOU TIEAATN

e  Koatavoun twv mopwv Hag avaioya He To SUVAULKO TOU TTEAATN

e  Kataktnon mpooBaong kabétwe & oplovtiwg toco otoug unteVBUvoug AfPng anddaong 6co
Kol ota eupuTeEpa Mpoowra enipponc (influencers) amnd to neptBaiAov Tou meAatn.

e Awoolvdeon e top-level oteAéxn Tou MEAATN YLO VA KATAVOGOUE TNV OTTTIKI), TOUG
HOKPOTIPOOECHOUG OTOXOUG & TO OPALA TOUG

e  Evomoinon otpatnykwyv onwg n dtampayuateuon, n cUBOUAEUTIKA MWANON , N TTWANGCN O€
opada, oe SLapopeTIKA mimeda eMPPONG KATT...

e [wg oxedialouvpe €va Master Plan ylo kaBe onupavtikd mehdatn — SBD TOOLBOX & Simulations
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Strategic Selling

Live on-line eknaldeutika npoypapuata
YlO EMITUXNMEVEG B2B NwANoOELG O 5 EVOTNTES

1-8-15 PeBpouapiov 2022 (14:30 - 17:30)

Strategic Multi-Level Selling

21patnytkn NMwAnong oe moAAarAa emineda

AnOKtr‘lore
Motonownon!
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Strategic Multi Level Selling (9 wpec)

1-8-15 PeBpouvapiov 2022 ( 14:30 — 17:30)

e Evrtomopog & xaptoypadnon twv uneuBuvwyv ANPNnG anodpAacewy, ToU KEMKUPWTA», TWV
OTOUWV HE SUVAUN ETILPPONC KL TWV AVEPXOUEVWY AOTEPWV OTO TEPLRAAAOV TOU TIEAATN

e  Avamtlooovtag Evav €0WTEPLKO «kaBodnynti» oto neplPaAlov tou meAdtn

e Avrtiuetwnilovtag toug gatekeepers

e  TakTkég MwAnong ota téooepa enineda déopevong (Champion, Supporter, Doubter,
Obstructionist) otnv Llepapyia twv anodpacswv

e TOKTLKEG OVTLHLETWTILONG oUVNBLOPEVWY SUCKOALWYV TNG TTwANCNG o€ TTOAAATTAQ emineda
e KaBoplopdg npotepalotNTwy, EMUMESWV SECUEVONC KAl BEATIOTNG CUXVOTNTOC ETILKOWVWVLOG

e  Avayvwplon TWV ECWTEPLKWV SKTUWV TOU TIEAATN Kal SLLoUVSECELG e TOUG BaoLKOUG
TIALLKTEC

e [MpoPAePn kot aviyuetwrion Twv “yellow flags”
e Avamtuén evog mAavou Spacnc oTpatnyKAG MWANCNG o€ TOAAAAQ enineda

e  TaktlkéC mAonynong o€ €vav ouvOeto meAatn (10 TakTikeg mMwAnong os StadopeTika emineday)
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Strategic Selling

Live on-line eknaldsutika npoypapuata
YlO EMUTUXNMEVEG B2B NwANoOELG O 5 EVOTNTES

Winning Groups Presentations Strategy
1 & 9 Maptiov 2022 (14:30—-17:30)
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Winning Groups Presentations Strategy (6 wpec)
1 & 9 Maptiou 2022 ( 14:30 — 17:30)

e JTPATNYLKN TTOU €0TLALEL OTNV EYKPLON AOPACEWY QTTO ETUTPOTIEC, OTNV TTOPOUCLAON
business reviews, og mapouoldaocelg twv finalists aAAd kal o mpodpaoTikd meetings Tou
glonyouvtal oL account managers

e [Nwg aflomoloUpE TIC SUVAULKESC TNG OHAdaC oTNV OTold TTOPOUCLA{OUE

e  A&LOAGYNON TOU «KOLWVOU» LOG €K TWV TIPOTEPWV yLa va TipoBAEPoupe polouc, va
EVTOTILOOULE TOUC NYETEG, TOUG UTTOOTNPLKTEC, TOuC apdlopnrtiec..

e [lwg oxedlalouue TNV Mapouciaon LOG WOTE VO EXOULE SLEUPUUEVN CUUETOXN

e Hypnon twv epwtioswv «ouvaiveong» (Consensus questions) ywa vo 06nyRooupE tnv
opada otnv emBupnti anodaocn

e  OPaOIKEC TPOCOUOLWOELG VLo TIPOKTLKA €Aoknon Katl Slaxeiplong twv group dynamics
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Strategic Selling

Live on-line eknaldsutika npoypapuata
YlO EMUTUXNMEVEG B2B NwANoOELG O 5 EVOTNTES

Value Added Negotiations
15 - 22 - 29 Maprtiov & 5 AntptAiov 2022 (14:30 - 17:30)

AnOKtr‘lore
Motonownon!

STRATEGIC SELLING
CERTIFICATION

Value Added Negotiations (12 wpec)

15-22-29 Maptiov & 5 AntptAiov 2022 ( 14:30 - 17:30)
e  OL10 evtolAég T™ng Zuvepyatikng Alampayudatevong ( Win-Win Negotiating)
e OLmpolmoBEoelg yLa pLa EMITUXNUEVN SlaTpaYUATELUCN OTNV TWANGCN
e Ta4 otul Alampaypdteuong & o eVIOTILOMOG Tou SIkoU pag «Ppuotkol OTUA»

e  EmAéyovtag to KaTtAAAnAo «ZTUA Alampaypateuong» BAoEL TNG ZTPATNYIKAG & TOU
EMBUUNTOU ATIOTEAEGUATOC

e O oxeblaopog & n vhormoinon tng Zuvepyatikng Alampaypdatevong Heoa ano 6 Bripata
e AvapoxAevovtag & séloopponwvtag tn Suvapn otig SLamPAyUATEVCELS TWV TTWANCEWV
e  OLTOKTIKEG TNG ZUVEPYATIKAG ALOTIPAYUATEVONG

e  ATMAVTWVTOC O€ QVTUTAAEC TAKTIKEC SLATIPAYUATEVONG

e  Win-Win : Evtonilovtag cupdEpovta micw amo TonobeTnoeLg

e  What if scenarios, opadikeég oulnNTAOELG KOL TIPOCOUOLWOELG SLaTPayUATELONG YLa

TPAKTIKA €€doknon

Mo cuppetoxég SECRETKEY T:210 6096921 E-mail: info@secretkey.gr www.secretkey.gr
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Strategi@elling H opdda twv ekmatdeutwy

‘EAENA MHTZIMMONA

Managing Director, Secret Key

Regional Partner PORTER HENRY & CO

H EAeva Mntowunova eivat Managing Director tng ZupBouleutiknig etatpiag SECRET KEY amo
Tov lavouaplo tou 2011. Iuvepyaletal oUUBOUAEUTIKA KoL EKTIALOEUTIKA YLOL TIEPLOCOTEPQ
amo 23 xpovia pe TOAUEBVIKEG kot EAANVIKEC eTapiec BonBwvtag Tig va avantuéouv nysoia
OTLG TIWANOELG TOUG KOl va Snuoupynoouv duvatr KOuAtoupa eEUTNPETNONG , EVIOXUOVTOC
LLE KOLLVOTOHO OXESLAOUO TNV eUTELpla TOU TTEAATN.

Méoa amo dpaoelg avantuéng tou avBpwrivou SuvapkoU £xet ekmatdeloel & kabodnynoet
nieploootepa ano 16.000 otedéxn ewg onpepa & £xel oxedlaoel BpaBeuvpéva Sales &
Services Corporate Academies .

Elval n miotonolnpévn avimpoowmnog os EANGda, Kumpo, Toupkia & BaAkavia tou
BpaPeupévou ekmaldeuTikoU UALKOU TNG TOAUEOVIKNC ZUMBOUAEUTIKNC eTalplag Porter
Henry& Co(USA), n omola £xel e€e1bikevon og eKMALOEUTIKEG EVOTNTEC TTWANCEWV &
Customer Experience onwc : Sales Leadership, Consultative Selling, Field Coaching
,Managing Sales Performance, Customer Service Excellence, Complaint Management Skills...
Eival Certified Holistic Life, Career & Executive Coach™ amno to Goal Imagery Institute,
International School of Coaching Mastery™(New York) BonBwvtac ta oteAéxn va
avokaAUPouv To SUVALILKO TOUG , VOL OPOAATLOTOUV KOL VAL ETILITUXOUV 0TOXoUC {wN¢ &
KapLEpag.

H EAeva eival miotonotnuévn Design Thinking Facilitator & Service Designer amno tn DESIGN
THINKERS ACADEMY (the Netherlands) & kal rioTomolnpEVN ELONYATPLA OTOV «XTPATNYLKO
Yxedlaopo tng Epmelpiog tou meAdatn» (Strategic Innovation on Customer Experience Design)
amno 1o International Customer Service Association(ICSA-USA) . Bon0Oa tic etaipieg va xticouv
pLa loxupn kouAtoupa eEuntnpetnong ( CX mission, values, kpis) & va xaptoypadrcouv to
Customer Journey mou Ba ekmAnpwoel To CX promise Toug.

H ‘EAeva eival Founder tou Athens Customer Experience Academy & Slopyavwtpla Tou
Athens Customer Experience Festival (ACEF) amnoé to 2014.

MapdAAnAa ival miotonolnuévn Master Facilitator & Conversation Analyst oTLg evotnteg
Customer Emotions Management for Contact Centers, Retail & Omni-Channel amno tov
CXFO.org, Tov onoio eknpoownel otnv EAAGSa

Exel cupBouleutikn e€elbikevon & emITUXNUEVEG OUVEPYOOLEG SLOPKELOG e TTEAATEG ATTO TOV
XWPO TWV SIKTUWV ALOVLKAG, TWV UTINPECLWVY, TOU OLUTOKLVATOU, Twv B2B untnpeowwyv Kat twv
KOTOVOAWTLKWY TIPOIOVTWV .

H EAeva Mntolunova ival katoxo¢ Metamtuylokwy TitAwv otn Aevr) Aloiknon
nAvBpwrivwv Nopwv (Msc in International Human Resources Management) amo to
Cranfield School of Management (SOM -UK) kat otn Aloiknon Emixelprioewv(MBA) amno



Strategic(@Selling H opdda Twv ekmatdevtv

AHMHTPHZ TEQPIOnoOyYAO2
I6putn¢ Rethink Business Lab

Associate Trainer , Secret Key

O Anpntpng Fewpyomoulog sivat o Wdputng & CEO tng Rethink Business Lab, e€e18ikeupévng cuBOUAEUTIKNG
Kol EKTTALOEVUTIKAG eTalpeiag og BEpata Aloiknong NAnpodoplwy (data governance kot untnpeoieg DPO),
Avantuéng Emxelpnoswy, E€umnpétnong MNeAatwy, Avtipetwriiong Asttoupytkwv Kivdivwy, BLwUATKAG
Eknaidevuong, Mentoring & Coaching oteAexwv.

O AnpATtPNG €xeL LAomoLNoEL Epya o€ SLeBvEG emimedo mou meptAapBdavouv Emxelpnatikn ZTpatnykn,
Customer Experience Governance & Strategy, Customer Value Management, 2xedlaopog Atadikactlwv &
Aettoupylwv. Emunpoobeta €xel ulomolnoet MANBog Epywv oe Oépata data governance mou neptAapBavouv
CUMMOPdWON E TO KAVOVLOTIKO TAaiolo, acdpaiela mAnpodopLlwy, vioxuon Tng avOeKTIKOTNTAS Kal avakoppng
o€ meplBaiAov kploswv, €Aeyxog kat afloAdynon epapuoyng kavovwy & dtadikaciwy (permanent supervision).

Tautoxpova, €xelL ekmaldbeVoel Leydlo aplBud otedexwyv o BEpata eunelpiag meAdtn, nyecia & opydavwon
OMAdwv, oTNV papuoyr TOU KAVOVIOUOU Tipootaciag SeSopevwy. MNa Tig ekmaldeuTIKEG SpaoTNPLOTNTEG
ouvepyaletal pe tn Noutkr BiBAoBnkng kat tnv TUV Austria Academy. Exel ouvepyaotel eniong pe to KEK tou
OwkovopkoU Maverotnuiov ABnvwv. Ta oTEAEXN TWV ETALPELWYV TIOU €XOUV EKTIALSEUTEL IPOEPYOVTOL ATO KABE
kA0S0 TNG ayopac.

Evdeiktikd ekmatbeutikd mpoypaupata sivat: Samsung Hellas «from Service to Emotion” (yio oteAéxn KEVTPWV
TEXVLKNG uTtooTAPLENG), Samsung / SYKES (Romania) “Excellent Customer Experience through Multi Channels”,
ISOMAT “Atoiknon Opadwv NwAnocswv”, Ouhog Metropolitan Hospital “Mpootacia Asdopévwy & 15twtikdTNTA”,
Ouhog EvpwrAwvikng “H edappoyn tou GDPR & kaBnuepva pétpa aopdAeiag mAnpodoplwv”’, AMATHUS Hotel
“H npootaciag TG LOLWTIKOTNTAC oAV EMLXELPNUATLKO MAgovEKTNUA”, Tpadeio AteBvoug Aodaliong “MpakTikn
Edapuoyn tou GDPR”, OPBEX (Cyprus) “GDPR & Cyber Security”, Optlog attp & Alternative Research “GDPR &
Marketing”, Star Channel “GDPR kal npootacia mAnpodoplwv”, TNT “Evéuvauwon Ouadwv EEumnpétnong
MNelatwv péoa amo Blwpatikég dpaotnplotntec”. 1o mAaiolo tou nmpoypappatog “DPO Executive” €xel
ekmadeVoel avw armo 2.000 YreuBuvoug Npootaciog AsSopUEVWY KOl LECW TWV TPOYPAUUATWY Tou KEK/OMA
mavw armo 500 oteAéxn e€unmnpétnong MeAATWY. ZNUELWVETAL OTL To training NPS cuvBwg kupaivetol and 97%
€w¢ 100%.Eival péhog tng LopuTtikAG opadag tou EAANVIKoU Ivotitoutou E€umtnpétnong MNeAatwy (kat LEAOG TOU
A3 emi oglpa eTwv), €xovtag VAomotnoel ANRBog Spadocswv.Eival emiong cuvidputig & SLaXELPLOTAG KL
Slamiotevpévog ekmatdeutnig tou DPO Academy, Tou mpwtou popéa otnv EANGda rou mpoodEpet eknaibeuon
Kol e€elOIKEVEVN TEXVOoyVwoala og Bépata tou levikou KavoviopoU MNpootaciag Mpoowrikwyv AsSopévwy.O
ANUATPENG, EXEL EKTEVH EUMELPLA OTOV TPATIEUKO TOUE KOL OE ETOLPELEC TTOPOXAG EEELOLIKEUUEVWY AVCEWY PECW
EAMANVIKWVY KoL TTOAUEBVIKWY OPYAVIOUWY, OTIOU KATELXE avWTATEG SLoIKNTIKEG B€oelg (C-Level) 0w EKTEAEOTIKO
MéAog AZ Tpamnelwv, CEO, CCO, COO, GM, CInO, CMO, e-business Director, Bancassurnace Director, IT Operations
Director. ExeL ormtouddoel tnv Otkovoptkn Emotiun oto MNavemotipio Melpatd kot €xeL LeTeKMALOEUTEL OTO
Corporate University tng Societe Generale, oto European School of Management (ESCP-EAP), INSEAD, TDI.



Strategic@Selling H opdda Twv ekmatdevtv

‘EAENA MAGIOY ROSE
Zuvidputpla kot Etaipoc GuruServices.Biz

Associate Trainer & Service Designer, Secret Key

Eunelpdtato otéAeXog LAPKETIVYK, branding Kot eMIKOWWVLOG, HLE TTPOCOETN OLa ETUXELPNUATLKA EUMELPLA.
E€el61keupévn OTO OTPATNYLKO MAPKETIVYK, TO branding, tn Staxeiplon meAatwy kot To customer journey, To
Design Thinking, tn Staxeiplon xaptoduakiwv popkwy Kal mpoiovtwy, n EAeva sival e181kr) otn cUAANYN
Kall TV KaBodrynon Kat eMpUEAELR UAOTIOINONG OALOTIKWVY OTPATNYLKWVY MAPKETIVYK, Trade kat Shopper
HAPKETIVYK & ETLKOWVWVIWY, SnuLloupylag Kot evOUVAUWONG LapKWV Kal BEATIWONG TNG EUMELPLAC TIEAATWY,
KaBw¢ Kal TAAVWY KoL EVEPYELWY, UE WOLaltepn €udacn o€ TPWTOTIOPLAKA EpYAAELa KAl LOEEC, OTOV TOUEQ
Tou Wndlakot MApKeTIVYK, TNC avantuéng, empélelag, Staxeiplong emdoocewv kat dnuiovpyiag ecodwv
ano mAatdpoppec Wnorakov MAapkeTivyk, Alaxeiplong LotooeAibwy / NAEKTPOVIKWY KATAOTNHATWY Kol
Awoxeiplong Kowvwvikwv Méowv.

EmayyeApatiag pe epnelpia oe mAn00o¢ StadpopeTikwv KAASWV, KavoAlwyv TTwANCNC KAl XwpwV / NTElpwy, HE
TIOAUXPOVN GUVETIELQ OTNV ETUTEVEN ETUXELPNUATIKWY ATIOTEAECUATWY (TOCO MWANCEWV 000 KoL KEPSWV)
KaBwg Kal otnv avénon peptdiov ayopag o S1adopous pOAOUG TNE MPWTNG YPOUUNG, O ETALPELEC OTIWG
Procter & Gamble, Johnson & Johnson, Heineken, Folli Follie Group.

‘ExeL eniong ouvidpuoetl kal SleuBUvel wg etaipog kot AleuBuvwy 20pBoulog tn «Wizzard-from Wisdom to
Magic», pLa etopeio SUPBOUAWY EUTIOPLKIG OTPATNYLKIG KOL LAPKETIVYK UE €va TIOAU eUpU GACHA TIEAATWV
o€ HeyAAo aplOpo StadopeTikwyv KAASwv.

Mwotonotnuévn otic Baotkég apxég tou Design Thinking and Mapping Journey Mapping, kaBw¢ Kal oTto
Design Thinking Facilitation, arné to Design Thinking Academy (NL / Amsterdam, pe mpocBetn ekmaidsuon
oe Agile Management.

Aetéleoe levikn AteuBuvtpla Mapketivyk (CMO) tng etatpeiag NN Hellas Insurance Group amo tov loUAlo
Tou 2017, kaBwg emiong kot EmikepaAng Ataxeipiong Medatwy kat Metaoxnuatiopol Movtélou
E€uninpétnong NeAatwv. To Mato tou 2019 cuvidpuoe tn GuruServices.Biz, evw mapdAAnAa StateAel xpEn
AleuBuvtplag Marketing tou OpiAou Pyramis SA, evog 6teBvoug opidou oAoKANPWHEVWY AUCEWV yLa TNV
Koullva KoL TO UTAvLOo.

Tuvepyatiki Kal opadikn, pe Sduvatdotnta Kwvntomoinong kat evomoinong opadwv kat anodedelypévo
LOTOPLKO eMiteLENG Ko / i UTIEPPACNC TTIOAU QTTOULTNTLKWV ETILXELPNOLAKWY OTOXWV.

MoAUyAwoon (EAANVIKA, AyyAkad, Feppavikd, MaAAwka, lomavikad, ItaAkd) pe omoudég otnv EAAGSa (Nopkn
2xoAn ABnvwv / Magnum con Lauda), oto Hvwpévo Baoilelo (Master of Science in European Economics and
Politics oto University of Manchester Institute of Science & technology (UMIST) kat katoxo¢ mtuyiou MBA
arno to Manchester Business School og cuvepyaoia pe to HEC / ISA oto Mapiot (Jouy en Josas).



Strategic@Selling H opdda Twv ekmatdevtv

NIKOZz NPEZAZ

C-Level Commercial Manager & Business Strategy

Associate Trainer , Secret Key

O NwoAaog Mpélac katéxel tuxio MnxavoAdyou MnxavikoU amo to Navemotiuo MNatpwv
KOl LETOTTUXLOKO TiTAO omtoudwv otn Aloiknon Emxelprioewv (MSc EBA) amd to
Mavemniotiuio tou Warwick otnv AyyAla. AlaB£TeL TTOAUETH Kol TTOAUTTAEU PN ETTAYYEAUATIKN
eUMELpla €xovTag SLaTEAEDEL ETIL OELPA ETWV O€ AVWTEPEC SLOKNTIKEG B€oeLg (AleuBuVTAG
NwAnoswyv, Epmoptkdg Ateubuvtrg, AteuBuvtig Avantuéng Aiktuou & Exknaidsvong) os
peyaleg MoAuebvikeg kat EAANVIKES emiyelproelg otov KAAdo tou autokvitou (Mercedes-
Benz Hellas, Kosmocar).

Ao 10 2012 €wg to 2020 Sietédeoe Mevikog AteuBuvtrc EmBatnywv OxnUATwyY Kot LEAOG TOU
AloikntikoU XupPBouAiou tng Mercedes-Benz Hellas dpépovtag tnv eubuvn tou oxedlaong kat
UAOTIOLNONG TNG OTPATNYLKAG AVATTUENG TwV papkwv Mercedes — Benz kot smart otnv
eAANVLKN ayopd. ExeL aoxoAnBOetl pe MOAAAQ KALVOTOUA projects 0To TOPEA TNG KLVNTLKOTNTA KoL
NG NAEKTPOVIKNG LE TILO ONUOVTLKO TNV CUUUETOXN Tou, w¢ emikedpalng tng VW-Kosmocar,
oto €pyo AotumdAata «Smart Green Islandy. Xtov géledbBepo tov ypovo apbpoypaeei oyeTikd
Le TV nyecia oto Tpocwmikd Tov blog https://howtoleadme.com/.
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Strategic Selling

Live on-line eknatdsutika npoypappata
yla EMITUXNUEVES B2B NWANOELG OE 5 EVOTNTEG
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